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That’s why I put this guide

together. Not to impress you with

mortgage lingo or bury you in �ne

print, but to give you a clear,

simple roadmap for the journey

ahead. Step by step. No �u�. No

confusion. Just the things you

really need to know — and none

of the stu� you don’t.

If you’re reading this, there’s a

good chance a trusted real estate

agent gave it to you — someone

who cares enough about your

success to connect you with the

right people and resources from

day one. That’s exactly the kind

of team you want by your side.

Buying your �rst home is one of

the biggest decisions you’ll ever

make — and one of the most

exciting. It’s a big step toward

building your future, planting

roots, and creating a space that’s

truly your own.

But let’s be honest — it can also

feel overwhelming.

As your loan o�cer, my job

isn’t just to get you a

mortgage. It’s to help you

understand the process,

make smart decisions, and

feel con�dent every step of

the way. I’m here to answer

your questions, run the

numbers, explain your

options, and guide you

through what’s likely the

biggest purchase of your life

so far.

So whether you’re just

starting to dream about

homeownership or already

walking through properties,

this guide is for you. My hope

is that it clears the fog, gives

you clarity, and helps you

move forward with

con�dence.

Let’s make this happen —

together.



Chapter 1: 

How Much House

Can I Afford?
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Buying your �rst home is a big move, and one of the smartest

ways to start is by �guring out what you can comfortably

a�ord. Not just what a lender says you qualify for, but what

feels right for you and your lifestyle.

Let’s walk through it together.

Understanding Your Budget

Before we talk numbers, let’s talk real life.

What’s your monthly situation look like right now? Rent, utilities,

groceries, gas, maybe childcare, student loans, and of course,

the things that make life enjoyable — like dinners out or

weekend getaways. You want your new mortgage to �t into

your world, not take it over.

Owning a home also comes with new expenses. Things like HOA

fees (if your neighborhood has one), property taxes,

homeowner’s insurance, and ongoing maintenance. It’s smart

to plan ahead for those so they don’t catch you o� guard.

The goal here is simple: let’s make sure your new payment �ts

your life — not the other way around.
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The 28/36 Rule

Most lenders follow a general rule of thumb called the 28/36

guideline.

It works like this:

No more than 28% of your gross monthly income should go

toward your housing expenses (mortgage, taxes, and insurance).

No more than 36% should go toward  your debts combined

(that includes your new mortgage, plus things like car payments,

credit cards, and student loans).

all

So if you make $6,000 a month before taxes, the 28/36 rule

says your monthly house payment should be under $1,680 —

and your total debt payments under $2,160.

Now, this is just a rule of thumb. The key is making sure 

comfortable with the number.

you’re

Monthly Payment vs. Purchase Price

Here’s where a lot of people get tripped up.

They hear they’re approved for, say, $400,000 and think that’s

the number they should shop with. But the better question is,

what’s the monthly payment going to be?
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Because two homes with the same price tag can have very

di�erent payments depending on:

The interest rate

The property taxes in that area

HOA dues

Insurance premiums

That’s why we always focus on monthly payment �rst — and

work backward from there to �nd a price range that makes

sense.

I can run di�erent scenarios for you so you know what to

expect at di�erent price points. No guesswork. No surprises.

Other Costs to Factor In

In addition to your monthly payment, here are a few other

things you’ll want to have on your radar:

Closing costs – These usually run about 2–5% of the home

price and cover things like your appraisal, title work, and loan

fees.

Moving expenses – Whether you're renting a truck or hiring

help, it adds up.

Maintenance – A good rule of thumb is to set aside 1% of your

home’s value each year for upkeep and repairs.

It’s not about scaring you — it’s about making sure you’re ready

and con�dent.
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Down Payment Strategy

This is another area where there’s a lot of confusion.

Some folks think they need 20% down to buy a home, and

that’s just not true. Depending on the loan, you might be able

to buy with as little as 3%, or even zero down with VA or USDA

loans.

That said, putting more down can help lower your payment and

reduce (or eliminate) private mortgage insurance.

The right down payment is the one that gets you into a home

comfortably, without draining your savings or stretching you

too thin. I’ll show you the options, and you decide what feels

best.

We’ll go deeper into loan programs and �rst-time buyer help in

Chapter 4, but just know this — you probably have more

options than you think.

Final Thought: Comfort Over Approval

Just because a lender approve you for a certain amount

doesn’t mean that’s what you spend.

can 

should 

The best home is one you enjoy living in — and that includes

having enough room in the budget to live your life.

When we work together, we’ll make sure the payment �ts your

lifestyle, your goals, and your peace of mind.

That’s what buying smart looks like.



Chapter 2:

What’s in a Mortgage?



Page 11
The First Time Home Buyer Guide

If you’ve never had a mortgage before, it can feel like there’s a

lot to �gure out. But once you break it down, it’s actually pretty

simple. A mortgage is just a loan to buy a house — and like any

loan, you agree to pay it back over time with interest.

Let’s unpack what that looks like.

What Exactly Is a Mortgage?

A mortgage is a loan that helps you buy a home — and the

home itself is the collateral. That just means if you stop making

payments, the lender has the right to take the house back. But

as long as you make your payments on time, it’s your home to

live in, love, and make your own.

Most mortgages are paid back monthly over 15 to 30 years. But

within that monthly payment, there are a few moving parts

we’ll cover below.

First, though, let’s talk about the two main types of mortgage

rates you’ll hear about.
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Fixed-Rate vs. Adjustable-Rate Mortgages (ARM)

There are a few di�erent types of mortgages, but the two big

categories are   and .�xed-rate adjustable-rate

Fixed-Rate Mortgage

This one’s the most common — especially for first-time buyers.

The interest rate stays the same for the life of the loan. That

means your principal and interest payment won’t change month

to month. It’s predictable, stable, and easy to budget around.

Adjustable-Rate Mortgage (ARM)

An ARM starts with a lower interest rate for the first few years —

typically 5, 7, or 10 years. After that, the rate adjusts periodically

based on market conditions. It might go up, or it might go down.

ARMs can make sense if you plan to sell or re�nance before the

adjustment period kicks in. But if you’re planning to stay long-

term, a �xed-rate usually o�ers more peace of mind.

We’ll always talk through your situation to �gure out which one

�ts you best.
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Common Loan Terms: 30-Year vs. 15-Year

.

Another big decision is the length of the loan, also known as the

loan term

30-Year Mortgage

This is the most popular choice because it keeps your monthly

payment lower. You’ll pay more interest over the life of the loan,

but for most first-time buyers, the affordability is what makes it

work.

15-Year Mortgage

This one has higher monthly payments, but you’ll pay off the

home in half the time and save a lot on interest. It’s a great

option if you’re looking to build equity fast and can comfortably

handle the payment.

Again — we look at the  to see what lines up best

with your �nancial goals.

whole picture

What Makes Up a Mortgage Payment? (PITI)

When we talk about your “mortgage payment,” we’re usually

talking about four parts:

Principal – This is the actual amount you borrowed to buy the

home.

Interest – This is what the lender charges you for borrowing the

money.

Taxes – Property taxes paid to your local government.

Insurance – Homeowners insurance to protect your property.

Together, these are often called  — Principal, Interest, Taxes,

and Insurance.

PITI
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Depending on your loan and down payment, you might also

have:

PMI (Private Mortgage Insurance) – This is usually required if

you put down less than 20%. It protects the lender in case you

default on the loan.

We’ll break this all down when we look at your numbers — no

surprises, no jargon.

Understanding Escrow

Most lenders will set up an  for you. Here’s how

it works:

escrow account

Each month, part of your mortgage payment goes into this

account. Then, when your property taxes or insurance

premiums come due, the lender pays them out of escrow for

you.

It’s like a built-in savings account for those big expenses — and

it helps keep your budgeting simple.

Final Thought: It’s Not One-Size-Fits-All

There’s no perfect mortgage that works for everyone. There’s

only the one that works best for . That’s why I always start

with your goals, your lifestyle, and your comfort zone — not just

what some online calculator says you can a�ord.

you

When we talk, I’ll lay out all your options in plain English so you

can make the best choice for your future.



Chapter 3:

The Pre-Approval

Process
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This is where things start to feel real — and exciting.

Getting pre-approved is one of the smartest �rst steps you can

take when you're serious about buying a home. It gives you clarity

on what you can a�ord, helps you shop with con�dence, and

shows sellers that you mean business.

Let’s break it down so you know exactly what to expect.

What Is Pre-Approval?

Pre-approval is a lender’s way of saying, “Based on what we’ve

seen, we’re con�dent you qualify to buy a home up to a certain

price.”

It’s more than just a quick estimate or an online calculator. It

means a lender has reviewed your �nancial information, pulled

your credit, and veri�ed key details like your income, debts, and

assets.

This isn’t a commitment to lend just yet — but it’s a strong signal

that you’re quali�ed.

Pre-Approval vs. Pre-Quali�cation

You might hear both terms thrown around, and while they sound

similar, they’re not the same.

Pre-Qualification is usually based on basic info you provide —

without verification. It’s a quick ballpark estimate.

Pre-Approval goes deeper. It includes document review, a credit

check, and gives you a specific loan amount you’re approved for.
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If you’re serious about buying, you’ll want a full pre-approval. It

gives you a real edge when making o�ers, especially in a

competitive market.

What Lenders Look At

When you apply for pre-approval, here’s what we’ll typically

review:

FF Income – Pay stubs, W-2s, or tax returns if you’re self-

employed

Credit Score – Shows how well you’ve handled credit in the

past

Debts – Student loans, credit cards, car loans — anything that

affects your monthly obligations

Assets – Bank statements, retirement accounts, or any funds for

down payment and reserves

Employment – Stable, consistent job history is a plus

It might sound like a lot, but I’ll guide you through it step-by-

step and help gather exactly what’s needed. It’s more

straightforward than most people expect.

Documents You’ll Likely Need

Here’s a quick list of common documents we’ll ask for:

Last 2 years of W-2s (or full tax returns if self-employed)

Most recent 30 days of pay stubs

Last 2 months of bank statements

A copy of your driver’s license

Permission to pull your credit
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If you’re missing something, don’t worry. We’ll work together to

get it all sorted.

How Long Does Pre-Approval Last?

A typical pre-approval is good for about 60 to 90 days. If you

haven’t found a home by then, it’s easy to update your �le with

fresh documents and extend it.

It’s best to get pre-approved before you start house hunting,

that way you’re not wasting time looking at homes outside your

price range — and you’ll be ready to act fast when the right

one pops up.

Final Thought: Con�dence Is Key

Pre-approval isn’t just about paperwork — it’s about giving you

con�dence.

Con�dence that you can a�ord what you’re looking at.

Con�dence that sellers will take your o�er seriously. And

con�dence that when you �nd the one, you’ll be ready to move.

When you're ready to get pre-approved, I’ll make the process

fast, friendly, and stress-free.



Chapter 4:

First-Time Home

Buyer Loan Options



Page 20
The First Time Home Buyer Guide

One of the biggest myths I hear from �rst-time buyers is,

“I need 20% down to buy a home.”

Good news — that’s simply not true.

In fact, there are several loan programs speci�cally designed to

help �rst-time buyers get into a home with little or even no

money down. And many of these options are �exible with

credit, income, and other life realities.

Let’s walk through the most common options so you know

what’s out there.

Conventional Loans

These are the most common type of mortgage loans, and

they’re not just for folks with big down payments. In fact, �rst-

time buyers may qualify for as little as 3% down.

A few quick points:

If you put down less than 20%, you’ll likely have  (private

mortgage insurance), which can be removed later.

PMI

These loans usually work best if you’ve got a decent credit

score and stable income.

Great long-term option if you plan to stay in the home for

several years.



Page 21
The First Time Home Buyer Guide

FHA Loans

The FHA loan is a popular go-to for many �rst-time buyers —

especially if you’ve had a few credit hiccups or don’t have a

large down payment saved up.

Here’s what makes FHA attractive:

 down payment3.5%

More flexible credit requirements

Allows for higher debt-to-income ratios

It’s backed by the government, which is what makes lenders

feel more comfortable o�ering �exible terms.

VA Loans

If you’re an active-duty service member, veteran, or eligible

surviving spouse, a VA loan is one of the best bene�ts out

there.

0% down — no down payment needed

No PMI

Competitive interest rates

Flexible credit guidelines

Must meet military service eligibility (which I can help verify for

you)

This is truly a top-tier loan program, and it’s something you’ve

earned.
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USDA Loans

are designed to help folks buy homes in rural —

and in some cases, suburban — areas.

USDA loans 

Here’s what they o�er:

0% down payment

Reduced mortgage insurance

Income limits and location restrictions apply

If you’re open to living outside of city limits, this could be a

great �t. You might be surprised what areas qualify.

First-Time Buyer Assistance Programs

In addition to the loan programs above, there are also down

payment assistance (DPA) programs available at the local,

state, and federal level.

Some of these are (which don’t need to be paid back),

while others are  that go away after a few

years of living in the home.

grants 

forgivable loans

Things to know:

You don’t have to be broke to qualify — many of these programs are

designed for everyday working people

Some target specific groups like teachers, nurses, firefighters,

and police

I can help you explore what’s available based on where you live

and your income range
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Employer Assistance

It’s worth checking with your employer, too.

Some companies o�er homebuyer bene�ts — like grants or

reimbursements for closing costs — as part of their employee

perks. Not all do, but it never hurts to ask.

Choosing the Right Loan

With all these options, it can feel like alphabet soup — FHA, VA,

USDA, DPA...

That’s where I come in. My job isn’t just to get you a loan. It’s to

help you get the  loan.right

We’ll look at:

How much you have saved

Your credit score

Your income and monthly budget

How long you plan to stay in the home

Whether you qualify for any special assistance

Then, we’ll build a plan that �ts .you
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Final Encouragement

Here’s what I want you to know — you don’t have to �gure all

this out on your own.

There’s almost always a way to make homeownership work,

even if you’re not perfect on paper. I’ve helped a lot of �rst-

time buyers get into homes they love, and I’d be honored to

help you too.

We’ll talk through the options together and �nd the one that

feels right — not just �nancially, but emotionally too. That’s

what makes all the di�erence.



Chapter 5:

What Your Real Estate

Agent Does for You
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If you’re holding this guide, there’s a good chance a real estate

agent handed it to you — and that’s no accident.

The agent who gave you this has been through the home

buying process hundreds of times. They’ve seen what works,

what doesn’t, and how to help people like you have

a smooth and successful experience.

Your Agent Is Your Advocate

In this chapter, I want to pull back the curtain a bit and show

you what a good agent is really doing behind the scenes — and

why it’s a smart move to stick with one trusted professional

from start to �nish.

Buying a home isn’t just about picking out a house — it’s a

negotiation, a legal transaction, and a whole lot of moving

parts.

Your agent is your advocate through all of that.

They’re not just unlocking doors or pointing out crown molding

— they’re looking out for you. They’ll tell you if a home is

overpriced, if there’s something o� in the inspection report, or

if the deal just doesn’t feel right.

A great agent is someone who protects you, even when it costs

them a commission. That’s the kind of person you want in your

corner.
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They Guide You Through Every Step

Your agent is like your personal GPS in the world of real estate.

They’ll help you:

Narrow down your search to the homes that actually fit your

goals and budget

Set up and coordinate showings (so you’re not chasing random

listings on Zillow)

Give insight into neighborhoods, school zones, commute times,

and resale potential

Ask the right questions — even the ones you might not think to

ask

They’re your eyes, ears, and experience rolled into one.

They Help You Make the Right O�er

When you �nd a home you love, your agent helps you win it —

without overpaying.

They’ll guide you through:

What price to offer

How to structure your offer to stand out in a competitive market

What contingencies you may want (like inspections or

appraisals)

How to respond if there’s a counteroffer
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They’ve done this before, and their experience could be the

di�erence between getting your dream home — or missing out

on it.

They Manage the Moving Pieces

Buying a home involves more than just �nding “the one.”

There’s a lender (that’s me), an inspector, a title company, the

seller’s agent, appraisers, insurance agents — and a whole lot

of paperwork.

Your agent is the one who keeps all those people talking and

working toward the same goal.

They’ll make sure timelines are followed, documents are signed,

and no detail gets overlooked. And when something

unexpected pops up (because let’s be honest, it usually does),

they’re the ones working the phones and �nding a solution.

Why It Pays to Commit to One Agent

Here’s something most buyers don’t realize — when you commit

to one agent, they commit to .you

If you bounce around from agent to agent, nobody really

knows your full story. But when you work with one trusted

advisor, they know what you’re looking for, what your limits

are, and how best to help you win.

That’s when things start to click.
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The agent who gave you this guide isn’t just trying to “sell you a

house.” They’re investing their time and energy into helping you

buy the  house — the one that �ts your life, your goals, and

your budget.

right

And because they’re working closely with me as your lender,

we’re already functioning as a team. That means fewer

headaches for you and a smoother path to closing day.

Final Thought: You’re in Good Hands

The agent who gave you this guide is someone I personally

trust with my own clients — and that’s not something I say

lightly.

They’ve got the heart of a teacher and the hustle of a pro. So if

you’ve got questions, they’ll have answers. And if something

doesn’t feel right, they’ll help you sort it out.

Buying a home can feel overwhelming, but with the right people

in your corner, it gets a whole lot easier.

You're not doing this alone — you’ve got a team.



Chapter 6:

House Hunting Tips
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This is where the fun begins — getting out there and looking at

homes.

But before we start unlocking doors and peeking in closets, let’s

slow down for just a second. House hunting can be exciting, but

it can also get overwhelming if you don’t have a game plan.

The good news? You don’t have to go it alone. Your agent and I

are here to guide you through it, help you stay focused, and

make sure you �nd a home that feels right and works with your

budget.

Here are some helpful tips to keep you grounded and con�dent

along the way.

Know Your “Must-Haves” vs. “Nice-to-Haves”

Before you start touring homes, make a list.

What are the non-negotiables? Maybe it’s a certain number of

bedrooms, a fenced-in yard for the dog, or a location close to

work or family.

Now, what are the things you’d love to have, but could live

without? Maybe a walk-in closet, an updated kitchen, or a

soaking tub.

The trick is to focus on things that can’t easily be changed —

like the location, the �oor plan, and the lot. Don’t get too hung

up on things like paint color, �ooring, or lighting �xtures. Those

can all be updated down the road.
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Being clear on your must-haves helps your agent zero in on the

right homes — and keeps you from getting distracted by the

“shiny stu�.”

Don’t Chase Perfection

There’s no such thing as a perfect house — even brand-new

homes come with their own quirks.

So instead of holding out for a unicorn, look for the home that

checks  of your boxes and �ts within your comfort zone

�nancially.

most

Every home comes with trade-o�s. Maybe it’s the dream

kitchen but a slightly longer commute. Or maybe it’s a smaller

yard, but in the ideal neighborhood. The key is �guring out

what matters  to you — and being �exible on the rest.most

Trust Your Gut, But Don’t Skip the Facts

It’s totally normal to “just know” when a home feels right. But

it’s also important to make sure the numbers — and the

condition of the home — back it up.

That’s where your agent (and later, a professional home

inspector) really shine. They’ll help you spot things you might

miss: signs of foundation issues, old roo�ng, questionable

renovations — stu� you don’t want to deal with down the road.

Fall in love with a home, sure — but let us help make sure it’s a

 love story.smart
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Think About Life After Move-In

When you walk through a home, don’t just look at the layout —

imagine living there.

Can you picture your morning routine? Where’s the co�ee pot

going? Where do you drop your keys when you walk in the

door? Is there space to work from home if needed? What’s the

neighborhood like when you pull in at night?

It’s easy to get caught up in how a house looks. But how it

functions for your actual life — that’s what really matters.

Also consider what’s nearby: schools, grocery stores,

restaurants, parks, or anything else that supports your daily

life.

Take Notes and Photos

After the third or fourth house in a day, they all start to blur

together. It’s completely normal.

That’s why it’s smart to jot down quick notes right after each

showing — what you liked, what gave you pause, and what

stood out.

If the agent allows it, take a few photos (or ask them to) so you

can remember the details later.

Your agent will also help by giving you a quick recap: pros,

cons, and anything to consider before moving forward.
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Be Ready to Move Quickly

In many markets, good homes move fast. That’s why it’s so

important that you’re already pre-approved and working with a

trusted agent who knows your priorities.

If you �nd something that �ts, you might need to act quickly —

and that’s not a bad thing. That just means you’ve done your

homework, you're con�dent in your numbers, and the timing is

right.

The best homes don’t sit long — so being prepared gives you a

serious edge.

Final Thought: The Right One Feels Right

At the end of the day, this is about �nding a place that feels like

home.

It may not be perfect. It might not have the backsplash you

dreamed of. But when you walk in and can picture your life

there — that’s when you know.

And when that happens, your agent and I will take care of the

rest.



Chapter 7:

Making an Offer

and Negotiating
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You’ve found a home that feels right.

The layout works, the neighborhood �ts your lifestyle, and you

can picture yourself having morning co�ee in that kitchen or

relaxing in the backyard on a Sunday afternoon.

Now comes the part that can feel a little intimidating — making

an o�er.

But don’t worry. You’re not doing this alone. Your agent is here

to guide you, and I’m right here behind the scenes making sure

your �nancing is strong and your numbers make sense.

Together, we’ll help you submit an o�er that’s smart,

competitive, and in your best interest.

When You Find “The One”

First things �rst: great homes don’t sit on the market long —

especially in today’s market.

If you’ve done the groundwork (and you have, because you’ve

been pre-approved), you’re in a strong position to make a

move quickly and con�dently when you �nd a home that

checks the boxes.

What Goes Into an O�er

There’s more to an o�er than just the price. Here’s what your

agent will help you include:
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Purchase Price – What you’re offering to pay for the home

Closing Date – When you’d like to take possession of the home

(usually 30–45 days out)

Earnest Money Deposit – A small upfront deposit to show

you’re serious

Contingencies – Conditions that must be met for the sale to go

through (we’ll cover these next)

Special Requests – Items you’d like included in the sale

(appliances, closing cost help, small repairs, etc.)

It’s a lot of pieces, but your agent is experienced in putting

together o�ers that re�ect both your wishes the realities

of the market.

and 

Lean on Your Agent’s Expertise

This is where your agent truly shines.

They’ll research what similar homes have sold for recently

(called “comps”) to help guide your o�er price. They’ll also

assess how competitive the current market is — for example,

are homes getting multiple o�ers in this neighborhood?

Your agent’s job is to protect your interests while helping your

o�er stand out in a crowd. Sometimes that means coming in

strong. Other times, it’s about structure and timing more than

price.

Every home and situation is di�erent — which is why having one

committed agent matters so much.
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Understanding Contingencies

Contingencies are protections built into your o�er. They give

you a way to back out of the deal if certain conditions aren’t

met — without losing your earnest money.

Inspection Contingency – Gives you the right to hire a

professional inspector and request repairs or cancel the contract

if major issues are found

Financing Contingency – Allows you to cancel the deal if

something goes wrong with your loan approval

Appraisal Contingency – Protects you if the home appraises

for less than the purchase price

Your agent will walk you through which contingencies make

sense for the situation. Not every o�er includes every

contingency, and in competitive markets, sometimes fewer is

better — but only if it’s still smart for .you

What Happens After the O�er Is Submitted

Once your o�er is in the seller’s hands, they have a few choices:

Accept it as-is

Counter it with changes (usually price or terms)

Reject it

Countero�ers are common. That back-and-forth is where your

agent negotiates on your behalf — not just on price, but also on

timing, included items, inspection outcomes, and more.
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Stay calm. This is where the process can feel emotional, but

remember — your agent has your back. They’ve done this

before, and they’ll keep you grounded and focused.

When You Reach an Agreement

Once you and the seller agree on the terms, you’re o�cially

under contract.

That’s when things start moving:

We’ll move into the home inspection

I’ll finalize your loan and work with the underwriters

The title company will begin preparing the documents

Your agent will keep you on track with deadlines and next steps

It might feel like a lot, but you’ll be surprised how smooth it all

goes when you’ve got a great team around you.

Final Thought: You’re Not Doing This Alone

Making an o�er can feel like a big leap — but it’s one of the

most exciting parts of the journey. It means you're getting

close.



Chapter 8:
The Home Loan Process
(Once Under Contract)
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You did it — your o�er was accepted. The home is now under

contract, and you’re o�cially in the �nal stretch.

From here, it’s all about moving the pieces into place to get you

across the �nish line. There’s a lot happening behind the scenes

during this stage, but don’t worry — your agent and I are

handling the heavy lifting. We’ll guide you every step of the

way so you know exactly what’s coming next.

Let’s walk through what happens from contract to closing.

You’re Under Contract — What Happens Next

Now that you’ve got a signed agreement, we shift from pre-

approval to full loan approval.

That means your �le moves into underwriting — the part where

we verify all your �nancials and make sure the loan is fully

solidi�ed. At the same time, we’ll be working alongside your

real estate agent, the title company, and the appraiser to keep

everything moving on schedule.

This is a team e�ort — and you’ve got a great one.

Home Inspection and Negotiations

First up: the home inspection.

You’ll schedule a licensed inspector to check the home from top

to bottom — roof, foundation, plumbing, electrical, appliances,

and more. Your agent will help you review the report, point out

any concerns, and negotiate repairs if needed.
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Keep in mind — there’s no “pass or fail.” The inspection is just

about making sure you’re fully informed before moving

forward. It’s normal for homes (even newer ones) to have a few

issues. What matters is how signi�cant they are and whether

they’re worth addressing before closing.

The Appraisal

Next, we’ll order the appraisal. This is a requirement from the

lender to con�rm that the home is worth the price you’ve

agreed to pay.

The appraiser is an independent third party who visits the home

and compares it to similar recent sales in the area.

If the appraisal comes in at or above the purchase price, great

— we move forward.

If it comes in low, we’ll review the options together. That might

include negotiating with the seller, changing the deal terms, or

bringing in additional funds. Whatever the situation, you won’t

be navigating it alone.

Underwriting and Document Requests

As we work toward �nal loan approval, the underwriter will

likely request a few updated documents — maybe a recent pay

stub, bank statement, or a quick explanation for something on

your credit report.

This is totally normal.
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When we ask for something, just send it over as soon as you

can. Quick responses help us stay on track for your closing

date.

You’re not being singled out — underwriting is a detailed

process for everyone, and we’re right there with you the whole

way.

Title Work and Insurance

While that’s happening, the  is doing their work

too.

 title company

They’ll make sure the home has a  — meaning no

unpaid taxes, hidden liens, or legal claims that could a�ect

ownership. You’ll also be selecting a 

provider and sharing your policy info with us.

clean title

homeowner’s insurance

A lot of this happens behind the scenes, but every step is

essential for a smooth and legal transfer of ownership.



Chapter 9:

Closing Day —

What to Expect
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The big day is �nally here.

After all the searching, decision-making, paperwork, and

waiting… it’s time to o�cially become a homeowner.

Closing day is the �nal step in the buying process, and while it

might feel a little intimidating at �rst, it’s actually pretty

straightforward — especially when you know what to expect.

Let’s walk through what happens so you can walk in with

con�dence and walk out with keys.

The Final Walk-Through

Before closing, usually within 24 to 48 hours, you’ll do a 

 of the home.

�nal

walk-through

This is your chance to make sure:

The property is in the same condition it was when you made the

offer

Any agreed-upon repairs have been completed

Nothing unexpected has popped up (like a missing appliance or

damage from the move-out)

Your agent will schedule and attend this with you, and if

anything seems o�, they’ll jump in to get it resolved before

closing.
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What to Bring to Closing

To keep things smooth, make sure you bring:

A  (driver’s license or passport)valid photo ID

A  or confirmation of your  for the

down payment and closing costs (the title company or I will give

you the exact amount in advance)

certified check wire transfer

Any final documents your lender or title company has requested

If you’re not sure what’s needed — just ask. We’ll make sure

you’re ready to go.

What Happens at the Closing Table

At the closing appointment, you’ll sit down with a

representative from the title company. Your agent may be

there, and while I probably won’t be in the room, I’m always just

a phone call away if you need me.

Here’s what happens:

You’ll review and  and legal

paperwork

sign the final loan documents

The title agent will walk you through each document so you

understand what you’re signing

You’ll receive copies for your records

Once everything is signed and funds are transferred, the loan

is officially funded

It usually takes about an hour. There are a lot of signatures —

your hand might get a workout — but every form is standard

and necessary.
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When You Get the Keys

Once all documents are signed and the transaction is recorded

(which typically happens the same day), you’ll get the keys to

your new home.

Sometimes, the possession date is delayed by a day or two —

for example, if the seller asked for time to move out. But most

of the time, it’s  right after closing.key day

That’s when it all becomes real.

Don’t Be Surprised If…

It takes about an hour — sometimes more

There are more documents than you expected — but they’ll all

be explained

It feels a little surreal — and a little emotional

It’s totally normal to feel a mix of excitement, nerves, and even

disbelief. Just take it all in — this is a big milestone, and you’ve

earned it.

Final Thought: This Is the Beginning, Not the End

Today, you become a homeowner. And while it might feel like

the end of a long journey — it’s really the beginning of

something brand new.

From here on out, this place is yours.
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And even after closing, I’m still here for you. If you ever have a

question, need advice, want to talk about re�nancing, or just

want to plan for your next move down the road — I’m only a

phone call away.

You don’t just get a mortgage — you get a lifelong resource.

Final Loan Approval

Once the underwriter is satis�ed with everything and the

appraisal and title are clear, we issue what’s called the 

.

clear to

close

That means we’re ready for closing day.

At this point:

I’ll walk you through your final numbers so there are no

surprises

Your agent will schedule your  of the propertyfinal walk-through

The title company will prepare all your closing documents

We’ll con�rm your closing date, time, and what to bring — and

before you know it, you’ll be holding the keys.
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Final Thought: Stay Connected and Trust the Process

This part of the journey can feel like a whirlwind. Things move

quickly, there are a lot of hands in the mix, and there may be

moments where you wonder what’s happening behind the

curtain.

Just remember — that’s why you’ve got a team.

Your agent and I are in lockstep, communicating every day to

keep things moving forward. We’ll keep you updated, answer

your questions, and make sure you feel con�dent every step of

the way.

Buying a home is a big deal — but with the right help, it doesn’t

have to be a stressful one.



Chapter 10:

Life After Closing
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You did it.

The paperwork is signed, the keys are in your hand, and the

place you’ve been dreaming about? It’s yours now.

Settle In and Celebrate

First things �rst — take a breath. You’ve just accomplished

something huge.

Moving into your new home doesn’t need to be a race. Unpack

at your own pace. Figure out what goes where. Take your time

getting comfortable.

And when you're ready? Celebrate. It doesn’t have to be a big

party — it can be as simple as a pizza on the living room �oor, a

toast with your spouse, or a walk through the neighborhood

you now call home.

You’ve earned it.
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Handle the Basics

Once you’re in and settled, there are a few practical items to

take care of:

 like electricity, water, gas, internet,

and trash service

Set up or transfer utilities

 with the post office, your bank, your

employer, and any delivery services you use

Update your address

If your home qualifies, apply for your  — it

can help reduce your property taxes. (If you’re not sure, your

agent or I can point you in the right direction.)

homestead exemption

And lastly,  in a safe spot — either

printed or digitally backed up. They’ll come in handy for taxes or

future reference.

store your closing documents

Start a Homeowner Maintenance Habit

Owning a home means there’s no landlord to call when

something breaks — but the good news is, you’re in control

now.

Here are a few smart habits to get into:

Change air filters regularly

Keep an eye on the roof and gutters, especially after storms

Check smoke detectors and water shutoff valves

Create a simple schedule for seasonal maintenance

Set aside a little each month for unexpected repairs — even just

$25 or $50 can add up over time

Keep a “house file” with manuals, warranties, and receipts
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A little maintenance here and there goes a long way in

protecting your investment.

Stay on Top of Your Mortgage

 so you never miss oneSet up automatic payments

Review your  annually — since taxes and

insurance can change, your payment might adjust slightly each

year

escrow account

Reach out if you ever want to talk about paying extra on your

loan, refinancing, or making changes to your financial setup

A mortgage isn’t something you just “set and forget.” But with a

few smart steps, you can manage it with con�dence.

Keep Me in Your Corner

Here’s the part I want to emphasize: just because the loan

closed doesn’t mean we’re done.

You’re part of the family now, and I’m still here for anything

you need down the road.

Whether you have a question about your mortgage, are

thinking about re�nancing, want to explore buying another

property, or just need a referral to a great contractor or

insurance agent — reach out.

You’ve got a trusted resource now, and I’m not going anywhere.
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Final Thought: Welcome Home

This isn’t just the end of a transaction — it’s the beginning of a

whole new chapter in your life.

You’re not just a homeowner. You’re a decision-maker. A builder

of memories. And someone who took a big step toward your

future.

I’m proud to have played a part in that. And I’ll be here

whenever you need me moving forward.

Welcome home.



Common

Questions
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1. Do I really need 20% down to buy a home?

Not at all. Many �rst-time buyers put down far less — some as

low as 3%, or even 0% with VA or USDA loans. We’ll look at all

the options together.

2. What’s the di�erence between being pre-quali�ed and pre-

approved?

Pre-quali�ed is just an estimate. Pre-approved means we’ve

reviewed your credit and documents — it’s stronger and shows

sellers you're serious.

3. How much house can I actually a�ord?

That depends on your income, debts, and comfort level. We’ll

focus on a monthly payment that �ts your lifestyle — not just

what the computer says.

4. Can I buy a home with student loans?

Absolutely. We just factor those into your overall debt. Many

buyers with student loans get approved every day.

5. Does checking my credit for a mortgage hurt my score?

A small dip — usually just a few points. Mortgage inquiries are

treated more gently than other types of credit checks.

6. What’s included in my monthly mortgage payment?

Typically: principal, interest, property taxes, homeowner’s

insurance, and sometimes mortgage insurance.
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7. How long does the home buying process take?

Once you’re under contract, 30–45 days is typical. The whole

journey can vary depending on how quickly you �nd the right

home.

8. Can I buy a house if I’m self-employed?

Yes, you can — you’ll just need to show consistent income

through tax returns. I’ll walk you through it.

9. What if I don’t have perfect credit?

That’s okay. There are loan programs designed for buyers with

average or even challenged credit. We’ll explore your options.

10. Do I have to use a speci�c real estate agent?

Nope. But working with one trusted agent — like the one who

gave you this guide — helps things run smoother.

11. What’s earnest money?

It’s a small deposit you give when your o�er is accepted — it

shows you're serious. It usually counts toward your closing

costs.

12. What’s PMI?

Private Mortgage Insurance. It’s added to loans with less than

20% down to protect the lender — and it can usually be

removed later.
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13. Will I need money besides the down payment?

Yes — closing costs typically run 2–5% of the home’s price. I’ll

give you a clear estimate up front so you’re never guessing.

14. Can I use gift money for my down payment?

Yes, in many cases. We’ll just document where it came from and

include a simple gift letter.

15. What’s an escrow account?

It’s where part of your monthly payment goes to cover taxes

and insurance. The lender pays those bills for you when they’re

due.

16. What if the house appraises low?

We’ve got options: renegotiate, bring in the di�erence, or

sometimes challenge the appraisal. Your agent and I will guide

you through it.

17. Should I pay o� debts before applying?

Maybe — but let’s talk �rst. Sometimes paying o� certain debts

can actually lower your credit score. Let’s make a game plan.

18. Can I buy a home if I’m renting month-to-month?

Yes — just let us know your lease details so we can time your

closing date properly.
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19. What’s the di�erence between FHA, VA, USDA, and

Conventional loans?

They're just di�erent types of loans — each with pros and cons.

We’ll �nd the best �t for your goals.

20. Can I get pre-approved before I �nd a home?

Yes — and you should. It strengthens your o�er and helps you

shop with con�dence.

21. What happens if something breaks after I move in?

If it’s not covered by a home warranty or insurance, it’s your

responsibility — part of homeownership. That’s why we

recommend a small emergency fund.

22. Do I need a home inspection?

It’s not required, but it’s strongly recommended. It helps you

avoid surprises and protects you from buying a “money pit.”

23. How soon after closing can I move in?

Usually the same day — as soon as the deal is recorded and the

keys are handed over. Your agent will con�rm the timeline.

24. Should I buy or keep renting?

That depends on your goals. If you're planning to stay put for a

while and want to build equity, buying is usually the better

move.
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25. Can I buy a house with no money out of pocket?

It’s possible — some loans o�er 100% �nancing, and sellers can

sometimes help with closing costs. Let’s see what �ts.

26. What’s an appraisal?

It’s an independent estimate of the home’s value, ordered by

the lender to make sure it’s worth the purchase price.

27. Can I switch jobs while buying a house?

It’s best to wait — changes in employment can cause delays or

problems with your loan. Let’s talk before making any moves.

28. What’s a rate lock?

It locks in your interest rate for a set time, protecting you if

rates go up. I’ll let you know when the timing is right.

29. Can I use overtime or bonus income to qualify?

In many cases, yes — especially if it's consistent and

documented over time. I’ll help �gure that out.

30. What happens after I buy the house?

You move in and start your new chapter — and I’m still here for

anything you need, whether it’s mortgage questions, future

plans, or referrals to trusted pros.



What Not to Do
During the Home
Buying Process
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Avoid these common slip-ups that could delay or even cancel

your home loan.

Buying a home is exciting — and sometimes folks get caught up

in the moment and make decisions that seem harmless… but

can throw a wrench into the mortgage process.

To keep everything on track, here are a few things to avoid

:from pre-approval through closing day

1. Don’t Open New Credit Accounts

That new store credit card for the couch? Hold o�. New credit

can ding your score or a�ect your debt-to-income ratio. Wait

until after closing.

2. Don’t Finance Big Purchases

New furniture, appliances, cars — any of that stu� bought on

credit can change your �nancial pro�le. If you must make a

purchase, talk to me �rst.

3. Don’t Close Any Credit Cards

Even if you don’t use them, old accounts help your credit score

by showing a longer history and lower credit utilization.

4. Don’t Change Jobs (or Job Types)

Lenders want stable income. Changing jobs or switching from

W-2 to self-employed mid-process can cause major delays or

even denial. Always talk to me �rst.
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5. Don’t Make Large Bank Deposits Without Documentation

Every deposit needs to be explained. If a family member is

giving you gift money, that’s �ne — we’ll just document it

properly.

6. Don’t Miss Any Payments

A single late payment — even on a small credit card — can hurt

your credit score and your loan approval. Stay current on all

bills.

7. Don’t Let 15 Lenders Pull Your Credit

Shopping around is smart — but too many credit pulls can

damage your score. Let’s get you pre-approved with a trusted

lender (hey, that’s me), and you’re good to go.

8. Don’t Co-Sign for Anyone Else

If someone asks you to co-sign for a loan during this process,

politely decline — or at least delay it. It adds new debt to your

�le, even if you’re not the one making the payments.

9. Don’t Move Money Around Without Talking to Me

Transferring large sums between accounts may seem harmless,

but lenders need a clear paper trail. Let’s map it out together

before you shu�e funds.
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10. Don’t Assume “Little” Things Don’t Matter

Even small changes — like a $20 increase in your minimum

credit card payment — can impact loan approval. When in

doubt, ask. I’m here to help.

Final Tip: When in Doubt, Reach Out

If you're ever unsure whether something will a�ect your loan,

just call, text, or email me. No judgment — just guidance.

A quick conversation now can save a major headache later.



Conclusion:
Let’s Stay
Connected



Buying your �rst home is just the beginning. From here on out,

you’ve got a place to call your own — and a trusted team you

can count on whenever you need guidance, advice, or just

someone to point you in the right direction.

I hope this guide helped you feel more con�dent and clear as

you stepped into this exciting new chapter.

And remember — if you ever have a question, whether it’s six

days or six years from now, just reach out. I’m here for you.

Cheers to your new home and everything ahead.

— Chris Johnson






